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5 MILE

Summary Census 2010 Census 2020 2022 2027
Population 134,684 144,182 146,400 148,100
Households 59,769 63,585 64,679 65,502
Families 32,658 - 33,584 33,842
Average Household Size 2.20 2.17 217 2.16
Owner Occupied Housing Units 33,368 - 33,747 34,755
Renter Occupied Housing Units 26,401 - 30,931 30,837
Median Age - 35.6 = 37.0 38.0

Trends: 2022-2027 Annual Rate Area State National
Papulation 0.23% 0.57% 0.25%
Households 0.28% 0.649% 0.31%
Families 0.15% 0.55% 0.28%
Owner HHs 0.59% 0.79% 0.53%
Median Housshaold Income 3.43% 3.99% 3.12%

2022 2027

Households by Income Mumber Percent Mumber Percent
<%$15,000 5,286 B.2% 3,867 2.9%
$15,000 - $24 999 4,622 7.1% 3,220 4,9%
$25,000 - $34,999 5,107 7.9% 3,737 5.7%
$35,000 - $49,5999 9,060 14.0% 7,875 12.0%
550,000 - 74,999 11,734 18.1% 12,795 19.5%
$75,000 - $99,999 8,860 13.7% 9,685 14, 8%
$100,000 - $149,999 11,018 17.0% 12,793 19.5%
$150,000 - $199,999 4,543 7.0% 6,132 9,3%
$200,000+ 4,448 6.9% 5,489 B.4%
Medlan Househald Income 565,533 $77,558
Average Household Income $93,871 $110,056
Per Capita Income 541,550 $48,811

Census 2010 2022 2027

Population by Age Number Percent Murmber Percent Number Percent
0-4 7,637 5.7% 7.193 4,90 7,354 5.0%
50 7,526 5.6% 7.176 4.9% 7,095 4.8%,
10 - 14 7.524 5.6% 7,443 5.1% 7,162 4.B%
15-19 B,998 6.7% 10,474 7.2% 10,122 6.8%
20 - 24 13,868 10.3% 14,503 9.9% 14,592 9.9%
25 - 34 20,679 15.4% 22,389 15.3% 21,752 14.7%
35 -44 17,543 13.0% 18,462 12.6% 19,321 13.0%
45 - 54 17,966 13.3% 16,347 11.2% 16,118 10.9%
55 - 64 15,385 11.4% 17,377 11.9% 16,593 11.2%
65 = 74 8,748 6.5% 13,860 G.5% 14,607 9.9%
75 - B4 5,935 4.4% 7,554 5.2% 9,454 B.4%

85+ 2,876 2.1% 3,620 2.5% 3,931 2.7%

e Census 2010 Census 2020 2022 2027

Race and Ethnicity Number Percent Number Percent Murmber Percent Mumber Percent
White Alone 94,334 70.0% 85,672 59.4% 86,068 58.8% 84,372 57.0%
Black Alone 27,125 20.1% 34,142 23.7% 34,925 23.9% 35,942 24,3%
American Indian Alone 574 0.4% 667 0.5% 692 0.5% 743 0.5%
Asian Alone 4,985 3.7% 7.591 5.3% 7,980 5.5% 8,653 5.8%
Pacific Islander Along o7 0.1% B& 0.1% bt 0.1% B7 0.1%
Some Other Race Alone 4,278 3.2% 6,163 4.3% 6,341 4.3% 6,835 4.6%
Two or More Races 3,291 2.4% 9,862 6.8% 10,307 7.0% 11,468 7. 7%
Hispanic Origin (Any Race) 9,240 6.9% 12,308 8.5% 12,560 8.6% 12,979 8.8%
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Census 2010 Summary
Population
Households
Families
Average Household Size
Owner Occupied Housing Units
Renter Occupied Housing Units
Median Age

Census 2020 Summary
Population
Households
Average Household Size

2022 Summary
Population
Households
Families
Average Househaold Size
Dwner Oceupied Housing Units
Renter Occupled Housing Units
Median Age
Median Household Income
Average Househald Income

2027 Summary
Population
Households
Families
Average Household Size
Owner Occupied Housing Units
Renter Oceupied Housing Units
Median Age
Median Househaold Income
Average Household Income

Trends: 2022-2027 Annual Rate

Papulation

Housahaolds

Families

Owner Households
Median Househaold Income

1 mile 3 miles
6,897 55,705
2,978 25,576
1,420 14,013

1.97 2.13
1,591 14,299
1,388 11,277

38.1 8.2
6,583 58,107
3,201 26,781

1.89 2.12
7,032 59,514
3,289 27,488
1,462 14,270

1.88 2.12
1,713 14 482
1,577 13,006

41.0 40.5

466,937 467,394
86,462 $95,033
7,208 61,082
3,401 28,280
1,499 14,605

1.87 2.12
1,782 15,006
1,619 13,274

42.4 41.5

£77,340 $79.019
102,470 3111611

0.50% 0.52%

0.67% 0.57%

0.50% 0.47%

0.79% 0.71%

2.93%

GUILFORD COLLEGE
UNITED METHODIST CHURCH
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134,684
59,769
32,658

2.20
33,368
26,401

35.6

144,182
63,585
2.17

146,400
64,679
33,584

2.17
33,747
30,931

37.0

$65,533
$93,871

148,100
65,592
33,842

2.16
34,755
30,837

38.0

$77,558
$110,056

0.23%
0.28%
0.15%
0.59%
3.43%
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TRAFFIC COUNTS
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Average Daily Traffic Volume
“Up to 6,000 vehicles per day
46,001 - 15,000
415,001 - 30,000
A 30,001 - 50,000
450,001 - 100,000
AMore than 100,000 per day
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Trends 2022-2027
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Population by Age

124 Population by Age
10 14
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0-4 5-9
0

Percent

Percent

10-14 15-19 20-24 25-34 35-44 45-54 55-64 6574 75-84 85+
0-4 5-9 10-14 15-19 20-24 25-34 35-44 45-54 55-64 65-74 75-84 B85+

2022 Household Income 2022 Population by Race
65| 2022 Household Income 2022 Population by Race
$35K - $49K $25K - $34K 60
14.5% 5.6% 554
554 $25K - $34K
$15K - $24K 50 $35;:'03,:9" 7.9 50
$50K - $74K < $15K 45 ’ $13K - £24K 45
21.1% el = 404 7.1% 0
8 35 $50K - $74K < §15K
o 30- 18.1% 8.2% & 354
$200K+ & 8 30
4.6% 25 E 254
$150K - $199K 20
s 15 $200K+ 201
$75K - 499K ] .
17.2% $100K - $149K 10 $75K - $99K $150K - $199K .
A 37 - . .— i $100K 51492.0% .
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WOBRKING WITH REAL ESTATE AGENTS (LEASE TRANSACTIONS)

NOTE: This form is designed for use by agents working with landlords and/or tenanis, It is similar, but not identical, to the “Working
with Real Estate Agents " brochure published by the NC Real Estate Commission (available in letter-length format as NCAR Standard
Form #3200, which must be used by agents working with sellers andior buvers,

When leasing real estate, you may find it helpful to have a real estate agent assist you. Real estate agents can provide many
uselul services and work with you in different ways. In some real estate transactions, the agents work for the landlord. In others, the
landlord and tenant may each have agents. And sometimes the same apentz work for both the landlord and the tenant. It iz important
for you to know whether an agent is working for you as your agent or simply working with you while acting as an agent of the other
party.

This brochure addresses the various types of working relationships that may be available to you. It should help you decide
which relationship you want to have with a real estate agent. It will also give you useful information about the various services real
estate agents can provide landlords and tenants, and it will help explain how real estate agents are paid.

LANDLORDS

Landlord’s Agent

If you are leasing real estate as a landlord, you may want to “list” your property for lease with a real estate firm. If so, you
will sign & “listing agreement™ authorizing the firm and its agenis to represent you in your dealings with tenants as your landlord's
agent, You may also be asked to allow agents from other firms to help find a tenant for your property.

Be sure to read and understand the listing agreement before you sign it. Your agent must give you a copy of the listing
agreement after you sign it

Duties fo Landlord: The listing firm and its agents must ® promote your best interests ® be loyal to you & follow your
lawful instructions e provide vou with all material facts that could influence your decisions ® use reasonable skill, care and
diligence, and
® gccount for all monies they handle for you. Once you have signed the listing agreement, the finm and its agenls may not give any
confidential information about you to prospective tenants or their agents without your permission so long as they represent you. But
until you sign the listing agreement, you should avoid telling the listing agent anything you would nof want a tenant to know.

Services and Compensation: To help you lease your property, the listing firm and its agents will offer to perform a number of
services for you. These may include ® helping you price your property ® advertising and marketing your property @ giving you all
required property disclosure forms for you to complete ® negotiating for you the best possible price and terms o reviewing all
wrillen alTers with you and » otherwise promating your interests.

For representing you and helping vou lease your properly, you will pay the listing firm a commission or fee. The listing
agreement must state the amount or method for determining the commission or fee and whether you will allow the firm to share its
commission with agents representing the tenant.

Dual Agent
You may even pernmnit the listing firm and its agents to represent you and a tenant at the same tme. This “dual agency

relationship™ is most likely to happen if an agent with your listing firm is working as a fenant’s agend with someone who wants to
lease your property. If this occurs and you have not already agreed to a dual agency relationship in your listing agreement, your listing
agent will ask you to amend your listing agreement to permil the agent o act as agent for both you and the tenant.

It may be difficult for a dual agent to advance the interests of both the tenant and landlord. Nevertheless, a dual agent must
treat tenants and landlords fairly and equally. Although the dual agent owes them the same duties, tenants and landlords can prohibit
dual agenis from divulging certain confidential information about them to the other party.

Some firms also offer a form of dual agency called “designated agency™ where one agent in the firm represents the landlord
and another agent represents the tenant. This option (when available) may allow each “designated agent” to more fully represent each
party.

If you choose the “dual agency™ option, remember that since a dual agent's loyalty is divided between parties with competing
interests, it is especially important that you have a clear understanding of ® what your relationship is with the dual agent and ® what
the apent will be doing for vou in the transaction,

TENANTS
When leasing real estate as a tenant, you may have several choices as to how you want a real estate firm and its agents to
work with you. For example, you may want them to represent only you (as a tenant's agent). You may be willing for them to
represent both you and the landlord at the same time (as a dual agent). Or you may agree to let them represent only the landlord
(landlord’s agent or subagent). Some agents will offer you a choice of these services, Others may not.

Tenant's Agent
Duties to Tenant: If the real estate firm and its agents represent you, they must @ promote your best interests @ be loyal to you

s follow your lawful instructions  provide you with all material facts that could influence your decisions ® use reasonable skill, care
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end diligence, and # aceount for all monies they handle for you. Once you have agreed (either orally or in writing) for the firm and
its agents o be yvour fenant’s agent, they may not give any confidential information about you to landlords or their agents without your
permission so long as they represent you, But until you make this agreement with your tenant's agent, you should aveid telling
the agent anything you would not want a landlord to know.

Unwritten Agreements; To make sure that you and the real estate firm have a elear understanding of what your relationship
will be and what the firm will do for you, you may want to have a wrillen agreement. However, some firms may be willing o
tepresent you and assist vou for a lime as a fenant’s agent without a written agreement, But if you decide to make an offer to lease a
particular property, the agent must obtain a written agency agreement before writing the offer, If you do not sign it, the agent can no
longer represent and assist you and is no longer required to keep information about you confidential.

Be sure to read and understand the agency agreement before you sign it. Once you sign it, the agent must give you a copy of it.

Services and Compensation: A fenant’s agent will perform a number of services lor you. These may include helping you
# find a suitable property # leam more about the property ® prepare and submit & written offer to the landlord and o otherwise
promote your best interests. A femant's agent can be compensated in different ways. For example, you can pay the agent out of your
own pocket, Or the agent may seek compensation from the landlerd or listing agent first, but require you to pay if the listing agent
refuses. Whatever the case, be sure your compensation arrangement with your femant’s ageni is spelled out in a tenant agency
agreement before you make an offer to purchase property and that you carefully read and understand the compensalion provision.

Dual Agent
You may permit an agent or firm to represent you and the landlord at the same time, This “dual agency relationship™ is most

likely to happen if you become interested in a property listed with your remanr’s agent or the agent's firm. If this occurs and you have
not already agreed to a dual agency relationship in your tenant agency agreement, your fenant’s agent will ask you to amend the tenant
Agency agreement or sign a separate agreement or document permitting him or her to act as agent for both you and the landlord, It may
be difficult for a dual agens to advance the interests of both the tenant and landlord. Wevertheless, a dual sgent must treat tenants and
landlords fairly and equally, Although the dual agent owes them the same duties, tenants and landlords can prohibit duwal agents from
divulging eertain confidential information aboul them to the other party.

Some firms also offer a form of dual agency called “designated agency™ where one agent in the firm represents the landlord
and another agent represents the tenant. This option (when available) may allow each “designated agent” to more fully represent each
party.

If you choose the “dual agency™ option, remember that since & dual agent’s loyalty is divided between parties with competing
interests, it is especially important that you have a clear understanding of @ what your relationship is with the dual agent and ® what
the agent will be doing for you in the transaction. This can best be accomplished by putting the agreement in writing at the earliest
possible time.

Landlord's Apent Working With a Tenamnt

If the real estate agent or finm that you contact does not offer fenani agency or you do not want them to act as your fenanf's
agent, you can still work with the firm and its agents. However, they will be acting as the fandlord’s agent {or “subagent™). The agent
can still help you find and lease property and provide many of the same services as a fenani'’s agent. The agent must be fair with you
and provide you with any “material facts” {such as a leaky roof) about properties.

But remember, the agent represents the landlord - not you - and therefore must try to obtain for the landlord the best possible
price and terms for the landlord's property. Furthcrmore, a landlord’s agent is required to give the landlord any information about you
{even personal, financial or confidential information) that would help the landlord in the lease of his or her property. Agents must tell
you in writing if they are landlords’ agents before you say anything that can help the landlord. But until you are sure that an agent is
not a landlord’s agent, you should avoid saying anything you do mof want a landlord to know.

Landlords® agents are compensated by the landlords.

Daie

Essa Commercial Real Estate, Inc _ Carl D. Essa
Firm Mame Agent Name and License Number 152973

Disclosure of Landlord Subagency

[X| When showing you property and assisting you in leasing a property, the above agent and firm will represent the LANDLORD.
For move informaiion, see "Landlord’s Agent Working with a Tenant” in the brochure,

Agent’s Initialy Ackmowledging Divclosure:

Page 2 of 3
STANDARD FORM 521
Revised 7/2014
@ 72021
Peosiced wit SipFomm by ZipLoghs 18070 Fiftnsn Mie Rosd, Fraser, Wichigen 98008 . zipbogi.som 1941 New Crden

EssA COMMERCIAL REAL ESTATE
1931 NEw GARDEN RD. / SUITE 200 / GREENSBORO, NC 27410
P: (336) 297-1000 / F: (336) 297-1039
WWW.ESSAINC.COM



http://www.essainc.com

WORKING WITH REAL ESTATE AGENTS (LEASE TRANSACTIONS)
This is not a confract

By signing, [ acknowledge that the agent named below furnished a copy of this brochure and reviewed it with me.

THE NORTH CAROLINA ASSOCIATION OF REALTORS?, INC. MAKES NO REPRESENTATION AS TO THE LEGAL
VALIDITY OF ADEQUACY OF ANY PROVISION OF THIS FORM IN ANY SPECIFIC TRANSACTION,

Tenant Name {Print ov Type)

Landlord Name (Print or Type)
Tenant Signature Landiord Signature
Dare Date
Esza Commercial Real Estate, Inc
Firm Name
Carl D. Essa™

Agent Name and License Number 152973
*Carl D. Essa is a Principal in New Garden @ Brassfield, LLC and ECRE

Disclosure of Landlord Subagency

[X| When showing you property and assisting you in leasing a praperty, the above agent and firm will represent the LANDLORD.
Far mare information, see "Landlord’s Agent Working with a Tenant” in the brochure,

Tenanis Inifialy Acknowledeing Disclosure:

Agents must retain this acknowledgment for their files.
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